SPECIAL REPORT 


30TH ANNUAL 
EDITORIAL INDEX 


The following is a compilation of editorial features and commentaries 
appearing in Area Development Magazine during 1995. 


CASE HISTORIES 
¢ The Site Location Process: A Case Study (Jan.) 
¢ Time Was of the Essence (Mar.) 
¢ Heading off the Beaten Path (Sept.) 
¢ Privatization Fever Sweeps Latin America (Nov.) 


¢ What to Do When the Nimby Wolf Comes to the Door (Apr.) 

¢ Engineering High-Tech Site Selection (Apr.) 

* The Information Superhighway Puts Rural America on the Map 
(June) 

e Rural Back Offices Move into the Forefront (June) 

¢ Privatization: Cure for Center-City Ills (June) 

* High Job Tally Just One Sign of Smart Economic Development 
(Aug.) 

* A Proactive Approach to Community Acceptance (Sept.) 


¢ The Convention Center: More Than a Place to Meet and Greet 
(Mar.) 

* Build-to-Suit Construction: The Right Fit in the "90s (May) 

* The Building Blocks of Successful Facility Expansions (Aug.) 

e Uniocking Business Value When Consolidating Facilities (Sept.) 

¢ Security as a Factor in Site Selection (Oct.) 

¢ Weighing the Benefits and Drawbacks of Build-to-Suits (Nov.) 


¢ Directory of State Incentives (Jan.) 

* Electric/Gas Utilities Directory (Feb.) 

© 29th Annual Editorial Index (Feb.) 

¢ 1996 Annual Expansion & Relocation Directory (Oct.) 

¢ Manufacturing Executives Evaluate the Key Factors of Site 
Selection (Dec.) 


¢ Manufacturing Makes Impressive Comeback (Jan.) 

¢ Economic Outlook for 1995 (Jan.) 

* Helping Mid-Sized Businesses Negotiate the International Trade 
Maze (Feb.) 

* Mexico’s Financial Crisis Creates Many Problems (Mar.) 

¢ Appetizing Developments in the Food Industry (May) 

¢ Time, Tide, and the 104th Congress (June) 

¢ Tracking Trends in the Plastics Industry (Aug.) 

* Economic Expansion Still Relies on Manufacturing (Sept.) 

¢ U.S. High-Growth Industries Take Off (Sept.) 

* Digesting the Trends in the Food Industry (Sept.) 

* industrial Real Estate Market Rebounds (Oct.) 


* The Inextricable Bond Between the U.S. and Mexican Economies 
(Nov.) 


EDUCATION AND TRAINING  .- 
* Top Graduate Programs in International Business (June) 
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¢ Quality of Life: Is it Essential to Consider in the Site Selection 
Process? (July) 

¢ Industry/University Collaboration: A Synergistic Relationship (Sept.) 

¢ Investing in Education (Nov.) 

¢ The Skilled Labor Imperative (Nov.) 


¢ Electric Utility Industry Faces Future Challenges (Feb.) 

¢ Gas Industry Thrives in Deregulation Environment (Feb.) 

¢ Energy-Saving Partners for Profit (Feb.) 

¢ Special Energy Rates Kindle Cost-Savings (Feb.) 

¢ Electric/Gas Utilities Directory (Feb.) 

¢ Housing, Education, and the New Site: Tailoring a Perfect Fit (Apr.) 
* Utilities Energize the Site Selection Process (July) 

¢ New Directions in America’s Energy Industry (Aug.) 

* Utilities Nurture Start-Up Firms in Business Incubators (Dec.) 


¢ Lift-Off: EPA in 1995 (Jan.) 

* Getting Ready for New Indoor Air Regulations (Jan.) 

¢ Looking Back, Looking Forward: EPA in February 1995 (Feb.) 
¢ Public and Private Benefits of Privatization (Feb.) 

¢ EPA’s Key Word is Partnership (Mar.) 

¢ A New Focus for EPA? (Apr.) 

e EPA: Changing Perspectives (May) 

¢ Spring Environmental Protection (June) 

¢ EPA Focuses on Prevention (July) 

¢ Boosting Productivity While Protecting the Environment (July) 
e A Midsummer Look at the Environment (Aug.) 

¢ Big Sticks, Honey, and the EPA (Sept.) 

¢ Where is EPA Going? (Oct.) 

¢ The Indoor Environment: a Bottom-Line Challenge (Oct.) 

¢ Restructuring Regulation (Oct.) 

¢ The Environmental Components of International Trade (Oct.) 

¢ EPA Takes a Step Toward Limiting Liability (Nov.) 

¢ Mining Development “Gold” From Brownfields (Nov.) 


¢ Getting Ready for New Indoor Air Regulations by Dr. Joe F. 
Boatman, Atmospheric Scientist, AE Associates, Inc. (Jan.) 

* The Site Location Process: A Case Study by Phil Schneider, 
Deloitte & Touche LLP, Location Advisory Services (Jan.) 

¢ Walk the Job for Greater Cost Controls and Project Efficiency by 
Martin L. Waitz, CPA; Margolin, Winer & Evens LLP (Jan.) 

* Public and Private Benefits of Privatization by Albert J. Pirro Jr., 
Partner; Pirro, Collier, Cohen, Crystal & Block (Feb.) 

¢ Consider Outsourcing for Distribution Logistics by Joe Nicosia, 
President and CEO, GATX Logistics, Inc. (Mar.) 

¢ Speculative Development Engine Heats Up in U.S. Markets by 
Charles McPhee, Senior Vice President of Marketing and Leasing, 
Commercial and Industrial Division, The Howard Hughes Corp. 


(Apr.) 
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¢ Is Your Business at Risk? by Steve Davies, President, US Comput- 
er Group (Apr.) 

¢ Look to Your Friendly Neighborhood Economic Development Orga- 
nization for a Relocation Lifeline by Mario A. Hernandez, President, 
San Antonio Economic Development Foundation (May) 

¢ Lease Analysis and Auditing: The New Frontier in Cost Control by 
Larry Lane, President, Lane Enterprises, Inc. (May) 

e Alaska — Governor Tony Knowles (May) 

¢ Arizona — Governor Fife Symington (May) 

e Arkansas — Governor Jim Guy Tucker (May) 

* California — Governor Pete Wilson (May) 

¢ Colorado — Governor Roy Romer (May) 

¢ Delaware — Governor Thomas R. Carper (May) 

¢ Florida — Governor Lawton Chiles (May) 

¢ Georgia — Governor Zell Miller (May) 

¢ Hawaii — Governor Ben Cayetano (May) 

* Idaho — Governor Philip E. Batt (May) 

* Illinois — Governor Jim Edgar (May) 

¢ Indiana — Governor Evan Bayh (May) 

* lowa — Governor Terry E. Branstad (May) 

¢ Kansas — Governor Bill Graves (May) 

* Kentucky — Governor Brereton C. Jones (May) 

¢ Louisiana — Governor Edwin W. Edwards (May) 

¢ Maine — Governor Angus King (May) 

¢ Maryland — Governor Parris N. Glendening (May) 

¢ Michigan — Governor John Engler (May) 

¢ Mississippi — Governor Kirk Fordice (May) 

¢ Missouri — Governor Mel Carnahan (May) 

¢ Nebraska — Governor E. Benjamin Nelson (May) 

¢ New Jersey — Governor Christine Todd Whitman (May) 

¢ New Mexico — Governor Gary E. Johnson (May) 

¢ New York — Governor George E. Pataki (May) 

¢ North Carolina — Governor Jim Hunt (May) 

* Ohio — Governor George V. Voinovich (May) 

¢ Oklahoma — Governor Frank Keating (May) 

¢ Pennsylvania — Governor Tom Ridge (May) 

¢ Puerto Rico — Governor Pedro Rossellé (May) 

¢ Rhode Island — Governor Lincoln Almond (May) 

¢ South Carolina — Governor David Beasley (May) 

¢ South Dakota — Governor William J. Janklow (May) 

* Tennessee — Governor Don Sundquist (May) 

* Texas — Governor George W. Bush (May) 

¢ Utah — Governor Mike Leavitt (May) 

* Virginia — Governor George Allen (May) 

* Washington — Governor Mike Lowry (May) 

¢ West Virginia — Governor Gaston Caperton (May) 

¢ Wisconsin — Governor Tommy G. Thompson (May) 

¢ Expanding in Europe? Make Sure Your Telecom Network Supports 
Your Objectives by Heather Shute, Associate Director, Swiss Tele- 
com North America (June) 


¢ The New Millennium — Technology Can Affect Site Selection by W. 
Michael Ellis, Vice President and Partner; Larson, Ball & Gould, Inc. 


(June) 

* Employing Strategies That Work to Evaluate Labor by John Butera, 
Consultant, PHH Fantus Consulting (July) 

¢ The Space Needs of Corporate Headquarters in America by Mark 
Klender, Senior Manager, Deloitte & Touche LLP (July) 

¢ Legal Considerations of a Corporate Relocation by Alan Schoen- 
baum, Partner; Akin, Gump, Strauss, Hauer & Feld, L.L.P. 

(July) 

* Being on the Vanguard of the Learning Curve: A Continuous Chal- 
lenge by Jerome E. Mathews, SIOR 1995 National President, The 
Society of Industrial and Office Realtors; and Chairman, Kidder, 
Mathews & Segner, inc. (Aug.) 

* NAFTA’s Impact on Site Selection by James H. Renzas, The 
Wadley-Donovan Group, Ltd. (Aug.) 

¢ Circumspection Advised When Evaluating Incentives by Mark Klen- 
der, Senior Manager, Deloitte & Touche (Aug.) 

* High Job Tally Just One Sign of Smart Economic Development by 
Bob Cooper, CED, President, Spokane Area Economic Develop- 
ment Council (Aug.) 


FEBRUARY 1996 


¢ Business Issues Present Opportunities to Minimize State and Local 
Property Taxes by Robert C. Dunlap, Partner in Charge, Property 
Tax Service, KPMG Peat Marwick LLP, State and Local Tax Prac- 
tice (Sept.) 

¢ Heading Off the Beaten Path by Keith Dawson, Editor, Call Center 
magazine (Sept.) 

¢ Unlocking Business Value When Consolidating Facilities by Edward 
S. Hadesman and Tucker Magid, Industrial Building and Develop- 
ment Co. (Sept.) 

¢ The Indoor Environment: A Bottom-Line Challenge by William M. 
Dillard, Founder and CEO; Mechanical Services of Orlando, Inc. 
(Oct.) 

* Mining Development “Gold” From Brownfields by Ira L. Whitman, 
Ph.D., P.E.; President and Principal Consultant, The Whitman 
Companies (Nov.) 

* International Site Selection: A World of Differences by William Lut- 
trell, Deloitte & Touche LLP (Nov.) 

¢ Investing in Europe by Jay McMahan, Touche Ross & Co. (Nov.) 

¢ Weighing the Benefits and Drawbacks of Build-to-Suits by Donald 
L. Puente, Director of Real Estate; and James S. Backer, Director 
of Marketing, Commercial and industrial Real Estate; The Newhall 
Land and Farming Company (Nov.) 

¢ Making European Connections Through Call Centers by Jean- 
Claude Goldenstein, Managing Director, JCG International (Nov.) 

¢ Location Analysis on a Global Scale by Richard K. Greene and 
Patricia A. Clary, Ernst & Young, Corporate Real Estate Services 
Group (Nov.) 

¢ Economic Incentives: Making a Good Deal Better by Michael Press, 
Director, Coopers & Lybrand L.L.P. (Dec.) 

e When Site Selection is the Gist, GIS is the Solution by Peter J. 
Ulrich, Executive Vice President, the Hayman Company; and David 
A. Gupta, Senior Vice President, Environmental Systems Design, 
inc. (Dec.) 

¢ Utilities Nurture Start-Up Firms in Business Incubators by Dr. Tapan 
Munroe, Chief Economist; Xiangjie Luo, Consulting Economist; and 
Bill Jackman, Economist; Pacific Gas & Electric Co. (Dec.) 

¢ Proactive Brokers Help Position Their Clients to Succeed by Rick 
Kreindler, Chairman, island Realty Group (Dec.) 

* Choosing the Optimum Offshore Location Strategy by James H. 
Renzas, Principal, The Wadley-Donovan Group (Dec.) 


¢ 1994 Legislative Wrap-Up — Part |: Domestic Issues (Jan.) 

* Business Decisions by the Numbers (Jan.) 

¢ Directory of State Incentives (Jan.) 

e Research and Development is Key to Competitiveness (Feb.) 
* Energy-Saving Partners for Profit (Feb.) 
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e France Makes a Solid Case for U.S. Investment (Apr.) 
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* Circumspection Advised When Evaluating Incentives (Aug.) 

* Economic Incentives: Making a Good Deal Better (Dec.) 

¢ Proactive Brokers Help Position Their Clients to Succeed (Dec.) 


¢ The Changing Role of Business Incentives (Jan.) 

¢ Public and Private Benefits of Privatization (Feb.) 

¢ Electric Utility Industry Faces Future Challenges (Feb.) 

¢ Gas Industry Thrives in Deregulation Environment (Feb.) 

* 1994 Legislative Wrap-Up — Part Il: International Issues (Feb.) 
¢ Mexico’s Financial Crisis Creates Many Problems (Mar.) 

¢ Central American Roundup (Mar.) 

* Negotiation is Key When Buying or Selling a Business (Mar.) 

¢ Census Data Can Yield Helpful! Information (Apr.) 

* Capital Gains Reductions Revisited (Apr.) 

* Gaining the Most From Losses (Apr.) 

¢ Hemispheric Free-Trade Area Planned for the Americas (June) 
* Time, Tide, and the 104th Congress (June) 

* Privatization: Cure for Center-City Ills (June) 





¢ Taxpayers Get a Good Deal from the International Trade Adminis- 
tration (July) 

¢ The Name of the Game is Incentives (July) 

* Boosting Productivity While Protecting the Environment (July) 

* Utilities Energize the Site Selection Process (July) 

¢ Tax Audits Can be a Moving Experience (July) 
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¢ NAFTA’s Impact on Site Selection (Aug.) 
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¢ Product Liability Reform, 1995 (Aug.) 

¢ NAFTA — Industry Experts Report on Locational Factors (Aug.) 

¢ The Budget Battles of ’95 (Aug.) 

¢ Former Military Bases Create a World of Opportunity (Aug.) 

e Redressing Workers’ Compensation Costs (Aug.) 

¢ New Directions in America’s Energy Industry (Aug.) 

¢ Honing Your Collective Bargaining Skills (Sept.) 

¢ Building on America’s Diversity (Oct.) 

¢ Restructuring Regulation (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ investing in Europe (Nov.) 

¢ The Independent Contractor Trap (Nov.) 

¢ Privatization Fever Sweeps Latin America (Nov.) 

* The Inextricable Bond Between the U.S. and Mexican Economies 
(Nov.) 

¢ Federal Studies/Controls and the Gaming Industry (Dec.) 


¢ Sea-Air Hubs Make the Connection (Mar.) 

¢ Staying Ahead of the Curve (Mar.) 

¢ Central American Roundup (Mar.) 

¢ Engineering High-Tech Site Selection (Apr.) 

¢ The Information Superhighway Puts Rural America on the Map 
(June) 

¢ Rural Back Offices Move Into the Forefront (June) 

¢ Expanding in Europe? Make Sure Your Telecom Network Supports 
Your Objectives (June) 

¢ Sky-High Communications Get Down to Earth (June) 


¢ The Difficult Decisions of Corporate Management (Aug.) 

¢ Heading off the Beaten Path (Sept.) 

¢ Restructuring Regulation (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ Making European Connections Through Call Centers (Nov.) 


¢ Manufacturing Makes Impressive Comeback (Jan.) 

e Research and Development is Key to Competitiveness (Feb.) 

¢ Helping Mid-Sized Businesses Negotiate the International Trade 
Maze (Feb.) 

* 1994 Legislative Wrap-Up — Part II: International Issues (Feb.) 

¢ Automobile Industry in Global Pole Position (Feb.) 

* Mexico’s Financial Crisis Creates Many Problems (Mar.) 

* Sea-Air Hubs Make the Connection (Mar.) 

¢ Staying Ahead of the Curve (Mar.) 

¢ Accessing Markets: A Global View (Mar.) 

¢ Central American Roundup (Mar.) 

¢ France Makes a Solid Case for U.S. Investment (Apr.) 

* Appetizing Developments in the Food Industry (May) 

¢ Hemispheric Free-Trade Area Planned for the Americas (June) 

¢ Expanding in Europe? Make Sure Your Telecom Network Supports 
Your Objectives (June) 

¢ Top Graduate Programs in International Business (June) 

* Taxpayers Get a Good Deal from the International Trade Adminis- 
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* Economic Expansion Still Relies on Manufacturing (Sept.) 
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* Industry/University Collaboration: A Synergistic Relationship (Sept.) 

* Digesting the Trends in the Food Industry (Sept.) 

« American Manufacturers Gaining Muscle Among Global Competi- 
tors (Oct.) 
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* Strategic Partnerships Facilitate Global Competitiveness (Oct.) 

* The Environmental Components of International Trade (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ Investing in Europe (Nov.) 

¢ Making European Connections Through Call Centers (Nov.) 

* Location Analysis on a Global Scale (Nov.) 

¢ East Asia’s Allure for Western Investment (Nov.) 

¢ Privatization Fever Sweeps Latin America (Nov.) 

¢ The Inextricable Bond Between the U.S. and Mexican Economies 
(Nov.) 
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* Product Liability Reform, 1995 (Aug.) 

¢ The Budget Battles of ’95 (Aug.) 

¢ Business Issues Present Opportunities to Minimize State and Local 
Property Taxes (Sept.) 
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¢ Energy-Saving Partners for Profit (Feb.) 

¢ Automobile Industry in Global Pole Position (Feb.) 

¢ Cash Flow Analysis: Choosing the Most Profitable Path (Feb.) 

¢ Research and Development is Key to Competitiveness (Feb.) 

¢ Consider Outsourcing for Distribution Logistics (Mar.) 

¢ Accessing Markets: A Global View (Mar.) 

¢ Zeroing in on a Distribution Facility Location (Mar.) 

¢ The Convention Center: More Than a Place to Meet and Greet 
(Mar.) 

¢ Negotiation is Key When Buying or Selling a Business (Mar.) 

* Twelve Ways to Reduce Your Health Insurance Costs (Mar.) 

¢ Speculative Development Engine Heats Up in U.S. Markets (Apr.) 

¢ Prognosis for Healthcare as a Site Selection Factor (Apr.) 

¢ Sporting the Right Amenities (Apr.) 

¢ ls Your Business at Risk? (Apr.) 

¢ Keeping Employees Informed (Apr.) 

¢ Embezzlement Losses — and Recovery (May) 

¢ Lease Analysis and Auditing: The New Frontier in Cost Control 
(May) 

* Successfully Managing Expatriate Requirements (May) 

* How to Avoid Common Pitfalls in Equipment Leases (May) 
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¢ Trends in Back-Office Locations (June) 

* Beware: Dangerous Clauses Ahead (June) 

* Quality of Life: Is it Essential to Consider in the Site Selection 
Process? (July) 
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* The Building Blocks of Successful Facility Expansions (Aug.) 

* Being on the Vanguard of the Learning Curve: A Continuous Chal- 
lenge (Aug.) 

* Redressing Workers’ Compensation Costs (Aug.) 

* Confidentiality in Site Selection: Is Project Secrecy Important? 
(Sept.) 

* Digesting the Trends in the Food Industry (Sept.) 

* A Proactive Approach to Community Acceptance (Sept.) 

* Unlocking Business Value When Consolidating Facilities (Sept.) 

* Honing Your Collective Bargaining Skills (Sept.) 

¢ American Manufacturers Gaining Muscle Among Global Competi- 
tors (Oct.) 

* Strategic Partnerships Facilitate Global Competitiveness (Oct.) 

* Common Mistakes to Avoid When Managing Part-Time Workers 
(Oct.) 

¢ Weighing the Benefits and Drawbacks of Build-to-Suits (Nov.) 

¢ New Stringent Quality Requirements Leap to the Fore (Nov.) 

¢ When Site Selection is the Gist, GIS is the Solution (Dec.) 

* Choosing the Optimum Offshore Location Strategy (Dec.) 

¢ Merge, Acquire — and Profit (Dec.) 

¢ Employee Benefits Adding Up (Dec.) 


¢ A Postmortem on Labor’s Agenda (Jan.) 

* Costly Mistakes to Avoid When Terminating Employees (Jan.) 

* Twelve Ways to Reduce Your Health Insurance Costs (Mar.) 

* Housing, Education, and the New Site: Tailoring a Perfect Fit (Apr.) 

* Sporting the Right Amenities (Apr.) 

*,.Keeping Employees Informed (Apr.) 
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e Redressing Workers’ Compensation Costs (Aug.) 
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© Honing Your Collective Bargaining Skills (Sept.) 

* Building on America’s Diversity (Oct.) 

e American Manufacturers Gaining Muscle Among Global Competi- 
tors (Oct.) 

¢ Common Mistakes to Avoid When Managing Part-Time Workers 
(Oct.) 

¢ Investing in Education (Nov.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ East Asia’s Allure for Western Investment (Nov.) 

¢ The Independent Contractor Trap (Nov.) 

¢ The Skilled Labor imperative (Nov.) 

¢ Employee Benefits Adding Up (Dec.) 
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¢ Real Estate Pioneers Are Exploring New Territory (Dec.) 
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* Zeroing in on a Distribution Facility Location (Mar.) 


FEBRUARY 1996 


¢ Time Was of the Essence (Mar.) 


¢ Prognosis for Healthcare as a Site Selection Factor (Apr.) 

¢ Engineering High-Tech Site Selection (Apr.) 

¢ Looking Back at Thirty Years — and Ahead to the Future (May) 

¢ Looking Back at the First Issue (May) 

* Look to Your Friendly Neighborhood Economic Development Orga- 
nization for a Relocation Lifeline (May) 

¢ The New Millennium — Technology Can Affect Site Selection 


(June) 


¢ Expanding in Europe? Make Sure Your Telecom Network Supports 


Your Objectives (June) 


¢ Legal Considerations of a Corporate Relocation (July) 
* Quality of Life: Is it Essential to Consider in the Site Selection 


Process? (July) 


¢ Employing Strategies that Work to Evaluate Labor (July) 

¢ Developing a Strategic Plan for the Location Process (July) 
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¢ NAFTA — Industry Experts Report on Locational Factors (Aug.) 
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(Sept.) 


* Heading off the Beaten Path (Sept.) 


¢ High-Technology Companies: Factors in Site Selection (Sept.) 
¢ Security as a Factor in Site Selection (Oct.) 


¢ Site Selection Checklist (Oct.) 


International Site Selection: A World of Differences (Nov.) 

¢ Making European Connections Through Call Centers (Nov.) 
¢ Location Analysis on a Global Scale (Nov.) 

e When Site Selection is the Gist, GIS is the Solution (Dec.) 


¢ The Site Location Process: A Case Study (Jan.) 
¢ 1994 Legislative Wrap-Up — Part Ii: International Issues (Feb.) 
¢ Sea-Air Hubs Make the Connection (Mar.) 


* Staying Ahead of the Curve (Mar.) 


¢ Accessing Markets: A Global View (Mar.) 
¢ Zeroing in on a Distribution Facility Location (Mar.) 


¢ Central American Roundup (Mar.) 


¢ Engineering High-Tech Site Selection (Apr.) 
¢ NAFTA — Industry Experts Report on Locational Factors (Aug.) 
e International Site Selection: A World of Differences (Nov.) 


STATE REPORT SURVEYS 


Alabama (Aug.) 
Alaska (Apr.) 
Arizona (June) 
Arkansas (Nov.) 
California (Apr.) 
Colorado (Dec.) 
Connecticut (Feb.) 
Delaware (Mar.) 
Florida (July) 
Georgia (July) 
Hawaii (Apr.) 
Idaho (Dec.) 
Illinois (May) 
Indiana (May) 
lowa (Sept.) 
Kansas (Nov.) 
Kentucky (Aug.) 
Louisiana (Aug.) 
Maine (Feb.) 
Maryland (Mar.) 
Massachusetts (Feb.) 
Michigan (May) 
Minnesota (Sept.) 
Mississippi (Aug.) 
Missouri (Nov.) 
Montana (Dec.) 


Nebraska (Sept.) 
Nevada (June) 

New Hampshire (Feb.) 
New Jersey (Mar.) 
New Mexico (June) 
New York (Mar.) 
North Carolina (July) 
North Dakota (Sept.) 
Ohio (May) 
Oklahoma (Nov.) 
Oregon (Apr.) 
Pennsylvania (Mar.) 
Puerto Rico (June) 
Rhode Island (Feb.) 
South Carolina (July) 
South Dakota (Sept.) 
Tennessee (Aug.) 
Texas (Nov.) 

Utah (Dec.) 

Vermont (Feb.) 
Virginia (July) 
Washington (Apr.) 
West Virginia (Aug.) 
Wisconsin (May) 
Wyoming (Dec.) 





* Taxpayers Get a Good Deal from the International Trade Adminis- 
tration (July) 

* The Name of the Game is Incentives (July) 

* Boosting Productivity While Protecting the Environment (July) 

e Utilities Energize the Site Selection Process (July) 

¢ Tax Audits Can be a Moving Experience (July) 

¢ New Approach to Workers’ Comp Costs (July) 

* NAFTA’s Impact on Site Selection (Aug.) 

¢ Circumspection Advised When Evaluating Incentives (Aug.) 

¢ Product Liability Reform, 1995 (Aug.) 

¢ NAFTA — Industry Experts Report on Locational Factors (Aug.) 

* The Budget Battles of 95 (Aug.) 

¢ Former Military Bases Create a World of Opportunity (Aug.) 

¢ Redressing Workers’ Compensation Costs (Aug.) 

¢ New Directions in America’s Energy Industry (Aug.) 

* Honing Your Collective Bargaining Skills (Sept.) 

* Building on America’s Diversity (Oct.) 

¢ Restructuring Regulation (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ Investing in Europe (Nov.) 

¢ The Independent Contractor Trap (Nov.) 

¢ Privatization Fever Sweeps Latin America (Nov.) 

¢ The Inextricable Bond Between the U.S. and Mexican Economies 
(Nov.) 

¢ Federal Studies/Controls and the Gaming Industry (Dec.) 


* Sea-Air Hubs Make the Connection (Mar.) 

¢ Staying Ahead of the Curve (Mar.) 

¢ Central American Roundup (Mar.) 

¢ Engineering High-Tech Site Selection (Apr.) 

¢ The Information Superhighway Puts Rural America on the Map 
(June) 

¢ Rural Back Offices Move Into the Forefront (June) 

¢ Expanding in Europe? Make Sure Your Telecom Network Supports 
Your Objectives (June) 

¢ Sky-High Communications Get Down to Earth (June) 


¢ The Difficult Decisions of Corporate Management (Aug.) 

¢ Heading off the Beaten Path (Sept.) 

¢ Restructuring Regulation (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ Making European Connections Through Call Centers (Nov.) 


¢ Manufacturing Makes Impressive Comeback (Jan.) 

e Research and Development is Key to Competitiveness (Feb.) 

* Helping Mid-Sized Businesses Negotiate the International Trade 
Maze (Feb.) 

¢ 1994 Legislative Wrap-Up — Part II: International Issues (Feb.) 

¢ Automobile Industry in Global Pole Position (Feb.) 

* Mexico’s Financial Crisis Creates Many Problems (Mar.) 

* Sea-Air Hubs Make the Connection (Mar.) 

¢ Staying Ahead of the Curve (Mar.) 

¢ Accessing Markets: A Global View (Mar.) 

¢ Central American Roundup (Mar.) 

¢ France Makes a Solid Case for U.S. Investment (Apr.) 

¢ Appetizing Developments in the Food Industry (May) 

* Hemispheric Free-Trade Area Planned for the Americas (June) 

* Expanding in Europe? Make Sure Your Telecom Network Supports 
Your Objectives (June) 

* Top Graduate Programs in International Business (June) 

* Taxpayers Get a Good Deal from the International Trade Adminis- 
tration (July) 

¢ NAFTA’s Impact on Site Selection (Aug.) 

* NAFTA — Industry Experts Report on Locational Factors (Aug.) 

* Economic Expansion Still Relies on Manufacturing (Sept.) 

¢ U.S. High-Growth Industries Take Off (Sept.) 

* Industry/University Collaboration: A Synergistic Relationship (Sept.) 

* Digesting the Trends in the Food Industry (Sept.) 


* American Manufacturers Gaining Muscle Among Global Competi- 
tors (Oct.) 
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* Strategic Partnerships Facilitate Giobal Competitiveness (Oct.) 

¢ The Environmental Components of International Trade (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

* Investing in Europe (Nov.) 

¢ Making European Connections Through Call Centers (Nov.) 

* Location Analysis on a Global Scale (Nov.) 

¢ East Asia’s Allure for Western Investment (Nov.) 

¢ Privatization Fever Sweeps Latin America (Nov.) 

¢ The Inextricable Bond Between the U.S. and Mexican Economies 
(Nov.) 

¢ New Stringent Quality Requirements Leap to the Fore (Nov.) 

¢ Choosing the Optimum Offshore Location Strategy (Dec.) 


¢ 1994 Legislative Wrap-Up — Part |: Domestic Issues (Jan.) 

¢ Costly Mistakes to Avoid When Terminating Employees (Jan.) 

¢ Negotiation is Key When Buying or Selling a Business (Mar.) 

* Capital Gains Reductions Revisited (Apr.) 

* Gaining the Most From Losses (Apr.) 

* How to Avoid Common Pitfalls in Equipment Leases (May) 

¢ Don’t Get Sued for an Employee’s Actions (May) 

* Time, Tide, and the 104th Congress (June) 

¢ Beware: Dangerous Clauses Ahead (June) 

¢ Legal Considerations of a Corporate Relocation (July) 

¢ Tax Audits Can be a Moving Experience (July) 

¢ Product Liability Reform, 1995 (Aug.) 

¢ The Budget Battles of ’95 (Aug.) 

¢ Business Issues Present Opportunities to Minimize State and Local 
Property Taxes (Sept.) 

* Tax Savings Effectively Lower Equipment Costs (Oct.) 

¢ The Independent Contractor Trap (Nov.) 

¢ Privatization Fever Sweeps Latin America (Nov.) 

¢ Merge, Acquire — and Profit (Dec.) 


¢ Walk the Job for Greater Cost Controls and Project Efficiency (Jan.) 

¢ Business Decisions by the Numbers (Jan.) 

¢ The General Contractor: A Key Player in Controlling Occupancy 
Costs (Jan.) 

¢ Energy-Saving Partners for Profit (Feb.) 

¢ Automobile Industry in Global Pole Position (Feb.) 

¢ Cash Flow Analysis: Choosing the Most Profitable Path (Feb.) 

¢ Research and Development is Key to Competitiveness (Feb.) 

¢ Consider Outsourcing for Distribution Logistics (Mar.) 

e Accessing Markets: A Global View (Mar.) 

¢ Zeroing in on a Distribution Facility Location (Mar.) 

¢ The Convention Center: More Than a Place to Meet and Greet 
(Mar.) 

¢ Negotiation is Key When Buying or Selling a Business (Mar.) 

* Twelve Ways to Reduce Your Health Insurance Costs (Mar.) 

¢ Speculative Development Engine Heats Up in U.S. Markets (Apr.) 

¢ Prognosis for Healthcare as a Site Selection Factor (Apr.) 

¢ Sporting the Right Amenities (Apr.) 

¢ Is Your Business at Risk? (Apr.) 

* Keeping Employees Informed (Apr.) 

¢ Embezziement Losses — and Recovery (May) 

* Lease Analysis and Auditing: The New Frontier in Cost Control 
(May) 

¢ Successfully Managing Expatriate Requirements (May) 

¢ How to Avoid Common Pitfalls in Equipment Leases (May) 

* Don’t Get Sued for an Employee’s Actions (May) 

¢ Rural Back Offices Move into the Forefront (June) 

¢ Compensation to Reward and Retain Employees (June) 

¢ Trends in Back-Office Locations (June) 

¢ Beware: Dangerous Clauses Ahead (June) 

* Quality of Life: Is it Essential to Consider in the Site Selection 
Process? (July) ; 

* Developing a Strategic Plan for the Location Process (July) 

* The Space Needs of Corporate Headquarters in America (July) 

¢ New Approach to Workers’ Comp Costs (July) 

¢ The Difficult Decisions of Corporate Management (Aug.) 


AREA DEVELOPMENT 





* The Building Blocks of Successful Facility Expansions (Aug.) 

* Being on the Vanguard of the Learning Curve: A Continuous Chal- 
lenge (Aug.) 

* Redressing Workers’ Compensation Costs (Aug.) 

* Confidentiality in Site Selection: Is Project Secrecy Important? 
(Sept.) 

* Digesting the Trends in the Food Industry (Sept.) 

* A Proactive Approach to Community Acceptance (Sept.) 

¢ Unlocking Business Value When Consolidating Facilities (Sept.) 

* Honing Your Collective Bargaining Skills (Sept.) 

* American Manufacturers Gaining Muscle Among Global Competi- 
tors (Oct.) 

* Strategic Partnerships Facilitate Global Competitiveness (Oct.) 

* Common Mistakes to Avoid When Managing Part-Time Workers 
(Oct.) 

¢ Weighing the Benefits and Drawbacks of Build-to-Suits (Nov.) 

¢ New Stringent Quality Requirements Leap to the Fore (Nov.) 

¢ When Site Selection is the Gist, GIS is the Solution (Dec.) 

¢ Choosing the Optimum Offshore Location Strategy (Dec.) 

¢ Merge, Acquire — and Profit (Dec.) 

¢ Employee Benefits Adding Up (Dec.) 


* A Postmortem on Labor’s Agenda (Jan.) 

¢ Costly Mistakes to Avoid When Terminating Employees (Jan.) 

* Twelve Ways to Reduce Your Health Insurance Costs (Mar.) 

¢ Housing, Education, and the New Site: Tailoring a Perfect Fit (Apr.) 
¢ Sporting the Right Amenities (Apr.) 


y~~e Keeping Employees Informed (Apr.) 


* Successfully Managing Expatriate Requirements (May) 

¢ Don’t Get Sued for an Employee’s Actions (May) 

¢ Rural Back Offices Move into the Forefront (June) 

¢ Compensation to Reward and Retain Employees (June) 

¢ Trends in Back-Office Locations (June) 

¢ Employing Strategies that Work to Evaluate Labor (July) 

¢ Boosting Productivity While Protecting the Environment (July) 

¢ New Approach to Workers’ Comp Costs (July) 

¢ High Job Tally Just One Sign of Smart Economic Development 
(Aug.) 

¢ Redressing Workers’ Compensation Costs (Aug.) 

¢ High-Technology Companies: Factors in Site Selection (Sept.) 

* Honing Your Collective Bargaining Skills (Sept.) 

¢ Building on America’s Diversity (Oct.) 

¢ American Manufacturers Gaining Muscle Among Global Competi- 
tors (Oct.) 

¢ Common Mistakes to Avoid When Managing Part-Time Workers 
(Oct.) 

* Investing in Education (Nov.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ East Asia’s Allure for Western Investment (Nov.) 

¢ The Independent Contractor Trap (Nov.) 

¢ The Skilled Labor Imperative (Nov.) 

¢ Employee Benefits Adding Up (Dec.) 


¢ The General Contractor: A Key Player in Controlling Occupancy 
Costs (Jan.) 

¢ Helping Mid-Sized Businesses Negotiate the International Trade 
Maze (Feb.) 

¢ Financing in the New Interest Rate Environment (Mar.) 

* Consider Outsourcing for Distribution Logistics (Mar.) 

¢ Lease Analysis and Auditing: The New Frontier in Cost Control (May) 

¢ Embezzlement Losses — and Recovery (May) 

¢ The Building Blocks of Successful Facility Expansions (Aug.) 

¢ Security as a Factor in Site Selection (Oct.) 

¢ Utilities Nurture Start-Up Firms in Business Incubators (Dec.) 

¢ Proactive Brokers Help Position Their Clients to Succeed (Dec.) 

¢ Real Estate Pioneers Are Exploring New Territory (Dec.) 


SITE SELECTION 


* Zeroing in on a Distribution Facility Location (Mar.) 
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* Time Was of the Essence (Mar.) 

¢ Prognosis for Healthcare as a Site Selection Factor (Apr.) 

¢ Engineering High-Tech Site Selection (Apr.) 

* Looking Back at Thirty Years — and Ahead to the Future (May) 

* Looking Back at the First Issue (May) 

* Look to Your Friendly Neighborhood Economic Development Orga- 
nization for a Relocation Lifeline (May) 

¢ The New Millennium — Technology Can Affect Site Selection 
(June) 

¢ Expanding in Europe? Make Sure Your Telecom Network Supports 
Your Objectives (June) 

¢ Legal Considerations of a Corporate Relocation (July) 

* Quality of Life: Is it Essential to Consider in the Site Selection 
Process? (July) 

¢ Employing Strategies that Work to Evaluate Labor (July) 

* Developing a Strategic Plan for the Location Process (July) 

* Utilities Energize the Site Selection Process (July) 

¢ NAFTA’s Impact on Site Selection (Aug.) 

¢ NAFTA — Industry Experts Report on Locational Factors (Aug.) 

¢ Former Military Bases Create a Worid of Opportunity (Aug.) 

* Confidentiality in Site Selection: Is Project Secrecy Important? 
(Sept.) 

* Heading off the Beaten Path (Sept.) 

¢ High-Technology Companies: Factors in Site Selection (Sept.) 

¢ Security as a Factor in Site Selection (Oct.) 

* Site Selection Checklist (Oct.) 

¢ International Site Selection: A World of Differences (Nov.) 

¢ Making European Connections Through Call Centers (Nov.) 

¢ Location Analysis on a Global Scale (Nov.) 

e When Site Selection is the Gist, GIS is the Solution (Dec.) 


* The Site Location Process: A Case Study (Jan.) 

¢ 1994 Legislative Wrap-Up — Part Il: International Issues (Feb.) 
¢ Sea-Air Hubs Make the Connection (Mar.) 

¢ Staying Ahead of the Curve (Mar.) 

¢ Accessing Markets: A Global View (Mar.) 

* Zeroing in on a Distribution Facility Location (Mar.) 

* Central American Roundup (Mar.) 

¢ Engineering High-Tech Site Selection (Apr.) 

¢ NAFTA — Industry Experts Report on Locational Factors (Aug.) 
¢ International Site Selection: A World of Differences (Nov.) 


STATE REPORT SURVEYS 
Alabama (Aug.) Nebraska (Sept.) 
Alaska (Apr.) Nevada (June) 
Arizona (June) New Hampshire (Feb.) 
Arkansas (Nov.) New Jersey (Mar.) 


California (Apr.) 
Colorado (Dec.) 
Connecticut (Feb.) 
Delaware (Mar.) 
Florida (July) 
Georgia (July) 
Hawaii (Apr.) 
Idaho (Dec.) 
illinois (May) 
Indiana (May) 
lowa (Sept.) 
Kansas (Nov.) 
Kentucky (Aug.) 
Louisiana (Aug.) 
Maine (Feb.) 
Maryland (Mar.) 
Massachusetts (Feb.) 
Michigan (May) 
Minnesota (Sept.) 
Mississippi (Aug.) 
Missouri (Nov.) 
Montana (Dec.) 


New Mexico (June) 
New York (Mar.) 
North Carolina (July) 
North Dakota (Sept.) 
Ohio (May) 
Oklahoma (Nov.) 
Oregon (Apr.) 
Pennsylvania (Mar.) 
Puerto Rico (June) 
Rhode Island (Feb.) 
South Carolina (July) 
South Dakota (Seot.) 
Tennessee (Aug.) 
Texas (Nov.) 

Utah (Dec.) 
Vermont (Feb.) 
Virginia (July) 
Washington (Apr.) 
West Virginia (Aug.) 
Wisconsin (May) 
Wyoming (Dec.) 





